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BUSINESS CHALLENGE

As it grew organically and by acquisition, An US based energy and natural resource company found it
challenging to assimilate data from its many divisions, limiting management’s ability to understand
overall performance.

TRANSFORMATION

Client engaged SYSHA Inc to roll out an integration solution for process continuation, reporting and
planning, based on SYSHA'’s Dell boomi integration solution.

Determined to keep costs down and flexibility high, Client began looking for an application integration
tool. Following a thorough review of solutions available in the marketplace, the company chose SYSHA
Dell boomi application integration solution to minimize the impact.

Client engaged SYSHA to assist with the implementation. With help from Sysha, Client kicked off the
project by switching one division over to the new application integration tool, before extending it to the
entire group and adding new functionality incrementally.

“We can build every application process we need within [Dell boomi], whereas other
solutions would require much more complicated development.”

— Ram, Client representative

RESULTS
Saves time and effort for client's department, increasing productivity
investment on a new tool for stiching end to end
Provides a single version of the truth for group-wide performance
home feeling of using the same tool yet achiveing process integration
Powers better decision making by placing insights at managers’ fingertips

enhancement capability thus implemented to make chages in the process
swiftly and easily



